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To, To,

Bombay Stock Exchange Ltd., National Stock Exchange of India Ltd.,
P.J. Towers, Dalal Street, Exchange Plaza,

Mumbai — 400001 Bandra Kurla Complex,

FAX :22723121/2061/2041/2039 Bandra East, Mumbai — 400051

K/A :Mr. Shyam Bhagirath/ FAX :26598237/38

Mr. Troydon Bird. K/A : Ms. Pramila/Mr. Nagesh Pai

(Scrip Code : 532687) (Scrip Symbol -~ REPRO)

Dear Sir / Madam,
Sub: Analyst Presentation post Board Meeting dated 08.05.2017

Please find enclosed copy of the presentation made to the Analysts post Board Meeting held today,
May 8, 2017 for the announcement of the Audited Financial Results of the Company for the Year ended
March 31, 2017.

Request you to please upload the details on your website.

Thanking you,
Yours faithfully,
For REPRO INDIA LIMITED,

DIMPLE CHOPRA
COMPANY SECRETARY & COMPLIANCE OFFICER
ACS: A21392

Encl: As above
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Repro India - Strategic Direction and Progress :

Content Aggregation to Effective Dissemination

FY 2016-17

May 8, 2017
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Executive Summary

1.New initiatives: Rapples and Books-On-Demand

2. Existing Print Business : Domestic & Exports

3. Financials
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Repro Books On Demand (Repro BOD): The Busmess Model
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"= Repro BOD has tied up with :
| Ingram Content Group, largest
: Global Book Distributor with 14
: million titles from 45,000 !
' publishers, giving it access to

_______________________________________

= Repro BOD generates and
 fulfils on-line demand for

' Repro BOD is
books '

! aggregating digitised
; content (book titles)
: from publishers with content from International

i publishers for printing and selling

in India

=  Pioneer of Digital Printing '
' in India, Repro BOD has set !

! printing and
. up a state-of-the-art One-

distribution rights

Book-Factory that can
print, bind, pack and
despatch a book within
minutes

ST ' = Through Ingram’s global
distribution network of over

: 39,000 sellers, Repro BOD also |
' provides a global market to '
! Indian publishers j
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Repro Books On Demand — Opportunity to capture the growing on-line books
market in India

* Indian book publication market is 6th largest in the world (Rs. 37,000 crores growing at over 20%)

* India ranks third, behind the USA and the UK in the publication of English-language books

* On-line books market size in India: Rs. 1200 crores (3.2% of the total books market) - Around 1,00,000 books per day
* Growing rapidly with over 40% growth in e-commerce in India

* On-line Books market in India expected to grow to 8000-10000 crores in next 3 to 5 years

*  Opportunity for Repro BOD to capture a large share of the growing on-line book sales market
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International Books — Opportunity to Grow Market

* Unfulfilled Demand

« Currently few titles imported or printed in India (by Indian arms of Global
Publishers)

« Ingram Global Connect Program — Offers access to entire catalogue of global

publishers with immediate delivery of books cost-effectively

«  Huge Opportunity for Repro BOD to grow the International books market in India
multiple-fold

« Current market size of USS 75 million. Potential to grow multi-fold over next 3-5

years
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*Rej—p_rp_Books On Demand — Highlights of 2016-17
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+ Started Operations beginning of year with around 90,000 titles and daily sales of 30 books per day
* End of year, have over 1.2 million books with daily sales over 2000 books per day with month on month growth
* Prime seller on Amazon — better customer service, faster and free delivery, reduced channel expenses, access

to business analytics from Amazon
*  Current capacity - 6000 books / day from Mumbai. Incremental investments of 10-15 crores underway to boost

capacity to 12,000 / day during current year from Mumbai, Chennai and Delhi

amazonPrime
N/
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Repro Books On Demand — Readv for exponential growth

* Fully Automated, Integrated and Tested platform; Ready

for rapid exploitation of the 3 opportunities

Growing On-line Books Market

* In-efficient tradition Supply Chain — poised for disruption

* Un-exploited International Books Market in India F U TU R E
* Self-Publishing Market — Becoming a large player W E WE R E

* Reverse Global Program — Tapping the huge opportunity WAITI N G
for Indian Content Globally FO R
* Creating disruption in the publishing industry through IS H E R E

aggregation — without investing in book ownership

* Model similar to aggregation models of Uber (transportation) and

Air B-n-B (Hospitality)
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Repro Print — Domestic & Exports

The outcome of the strategic business focus

www.reproindialtd.com
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Existing Business: India

Continuing Focus on Business Strategy

= Contractual tie-ups with strategic clients

* Increasing the basket of services with existing
clients

Q4 business growth in FY 2016-17 was 39%
compared to previous year.

Business Visibility for Q1 is on track with new
orders as well as existing clients signing up new
businesses

Focus on reducing debt

Focussed collection approach enabled the
domestic team to collect monies from
customers — with a lot of payments coming in
earlier than planned.
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Existing Business: Exports

The macro-economic and the forex situation are

N, R = improving as compared with last year
_ 550 i 950 Africa
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major focus continues on payments and
collections

- Export debtors have come down from a peak of Rs.
120 crores to Rs. 49 crores.

- Future business being done under confirmed
Letters of credit by a first class bank in UK or US

Renewed Focus on Business

- Exports seem to be reviving with west Africa and
demand has started coming in.

- Q12017-18 already tied up new fully secured
business to the tune of 1 million dollars from
Nigeria
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Financials - Repro India

Consolidated Results Q4 2016-17
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Financials : Strategic Summary Q4 over Q3

12% increase in sales — also a “qualitative” improvement in keeping with the strategy

FY 2016-17

inRs. Cr Q4 Q3

SALES 91.41 81.67

INCREASE 12%

Increase in Profits Q4 over Q3 —
Quarter4 16-17 Quarter J 16-17
Rsivlazs Contr-pution| | Rei _ats Contribution %
%

Tomal Hevenue 9141 8167
Profit before Dzonds [nter=st-PBDIT 1,356 1565 1111 12%
P-of:t Before Tax L2718 4°%5 128 2%
Tax . 0% - 1%
Pof:t After Tax PAT 49+ 128 2%
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THANK YOU



